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As we reflect on the devastation caused by the Southern California wildfires earlier this year, our 
thoughts remain with all those affected—especially our clients, employees, and their families who have 
experienced personal loss. While the fires have been extinguished, the path to recovery is only just 
beginning.

At SEIA, we are committed to standing with our community in times of crisis. Through our Signature Fund 
for Giving, we have pledged up to $250,000 toward local recovery efforts, matching contributions from 
employees and advisors. These funds will support vital organizations including the Red Cross, LA Strong, 
Altadena Boys & Girls Club, and local schools, helping rebuild lives and restore hope.

Even in the face of destruction, our resilience and hope will bring new beginnings. 

Thank you and stay safe.
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“I believe successful wealth 
management is the result of an 
ongoing collaboration between 
investor and advisor, built upon 
trust and maintained according to 
the highest standards of integrity  
and knowledge.” 

Brian D. Holmes  
MS, CFP®, AIF®

President & CEO

ABOUT SEIA

Signature Estate & Investment 
Advisors, LLC® (SEIA) is an 
investment advisory firm offering 
Investment Management and 
Financial Planning Services. Our 
experienced team of professionals 
collaborates with you to create 
customized investment, estate, or 
financial plans that address your 
unique goals and objectives. Our 
commitment to successful wealth 
management is built upon deeply-
rooted and meaningful client 
relationships, a key driver in our 25 
years of delivering client-centric 
wealth management solutions. What’s Next for the TCJA?

By Len Hirsh, MBA, CFP®, CPWA®, AIF®
Partner

Many of the tax provisions from the Tax Cuts and Jobs 
Act (TCJA) of 2017 are set to expire on January 1, 2026. 
Absent congressional action, a significant number of 
Americans will face higher tax bills and a more complex 
tax code starting in 2026. However, with a Republican 
President and Republican control of both chambers of 
Congress—albeit with a slim margin—it is reasonable to 
expect that certain TCJA tax provisions could be extended 
through a process known as “budget reconciliation.”

“I believe successful wealth 
management is the result of an 
ongoing collaboration between 
investor and advisor; built upon 
trust and maintained according to 
the highest standards of integrity  
and knowledge.” 
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MS, CFP®, AIF®
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wealth management solutions.
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These potential changes reflect the priorities of legislators 
who will be shaping future tax policy. While it’s too early to 
know which measures will ultimately be included in the final 
legislation, this list provides insight into the proposals being 
considered. These items may be part of the “one big, beautiful 
bill” that President Trump wants Congress to pass, addressing 
taxes and border enforcement in the months ahead.

SEIA is not engaged in rendering legal, accounting, or tax services. We recommend that all investors seek out the services of competent professionals in any of the aforementioned areas.

WHAT’S NEXT FOR THE TCJA?  continued from page 2...

Budget Impact

One of the biggest challenges in extending many of the TCJA 
provisions is the associated cost. According to a November 
13, 2024, update from the Congressional Budget Office 
(CBO), fully extending all expiring or scaled-back TCJA 
provisions would cost an estimated $4.0 trillion from fiscal 
year (FY) 2025 to 2034, with the bulk of the financial impact 
beginning in FY 2026.

However, not all extensions would lead to revenue losses. 
Certain provisions could actually increase government 
revenue over time. For instance, continuing the elimination 
of personal exemptions, which had a significant effect on 
Form W-4 and the federal income tax withholding process, is 
projected to generate over $1.7 trillion in additional revenue 
through FY 2034.

What’s Next?

Without congressional action, the expiration of TCJA 
provisions would lead to broad tax changes, impacting 
nearly every taxpayer and business. For individuals, the most 
significant shifts would likely include higher tax brackets and 
a reduction in the standard deduction, potentially leading to 
larger tax liabilities. For business owners, the most notable 
change will likely be the elimination of the Qualified Business 
Income (QBI) deduction, which has provided a substantial tax 
break for pass-through entities.

However, we anticipate that at least some of these tax 
provisions may be extended. With a long legislative process 
ahead, the outcome remains uncertain. Whether you’re a 
business owner or an individual taxpayer, staying informed of 
potential changes and considering proactive financial planning 
may help navigate these developments and help ensure your 
long-term financial success.

Earlier this year, several news outlets reported 
that the House Budget Committee Republicans 
began assembling policy options for a bill that 
may be introduced later this year. While there 
is no certainty as to which options will make 
it into the final legislation, some of the policy 
considerations being discussed include:

•	 Eliminating the home mortgage interest 
deduction

•	 Eliminating the exclusion on municipal bond 
interest

•	 Eliminating the Head of Household filing status

•	 Eliminating the child and dependent care credit

•	 Eliminating Health Savings Accounts (HSAs)

•	 Eliminating the estate tax

•	 Repealing the “Green Energy” tax credits for 
clean vehicles

•	 Amending the state and local tax (SALT) 
deduction
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Opportunities in 
Alternative Investments: 
Diversifying Beyond 
Traditional Assets

By Joseph Carey, CFA®
Alternative Investment Specialist

For years, investors have turned to 
traditional vehicles like stocks, bonds, and 
mutual funds to build assets. While these 
remain popular, alternative investments—
such as private equity, real estate, and 
hedge funds—have recently gained 
traction among those seeking greater 
diversification, risk management, and higher 
returns. Although these asset classes offer 
potential rewards, they also carry distinct 
risks. Understanding the advantages 
and trade-offs of alternative investments 
can help investors make informed 
decisions for long-term financial goals.

continued on page 5
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There is no guarantee that a diversified portfolio will outperform a non-diversified portfolio in any given market environment; it is a method used to help manage investment risk. Alternative investments may not be suitable for all investors and 
often engage in speculative investment practices which increase investment risk; are highly illiquid; are not required to provide periodic prices or valuation; may not be subject to the same regulatory requirements as traditional investments; 
and often employ complex tax structures. Investing in alternative strategies may involve a significant lock up period. A period of time with no liquidity or significant penalties for early liquidity. Alternative investments may have significant fees 
associated with the management of the alternative strategy. These fees would be on top of the management fee paid to your Advisor.

A key benefit of alternative investments is the diversification 
they bring to a portfolio. Unlike traditional stocks and bonds, 
which tend to follow market cycles, alternative assets 
often generate returns from sources less tied to market 
movements. For instance, real estate generates income from 
rent, which often behaves independently of equity markets. 
Private equity, with its longer hold periods and less frequent 
valuations, tend to be less vulnerable to short-term market 
fluctuations. By incorporating assets that don’t move in 
lockstep with traditional markets, investors can reduce the 
portfolio volatility.

Alternative investments are also known for their potential 
to deliver higher returns. Private equity, for instance, seeks 
capital growth by investing in companies undergoing 
significant transformations. Real estate tends to appreciate 
during inflationary periods, offering protection against the 
erosion of purchasing power. Meanwhile, hedge funds use 
strategies like leverage, short selling, and derivatives to 
generate returns in various market conditions. Historically, 
these diverse sources of return alongside traditional 
investments have been complimentary to overall portfolio 
construction and expected returns.

However, these benefits come with notable risks that 
individual investors must carefully consider. One major 
distinction between alternatives and traditional investments 
is the lack of liquidity. Unlike stocks or bonds, which can be 
sold quickly in public markets, private equity and real estate 
investments may take years to realize a return, locking up 
funds for extended periods. Investors must carefully assess 
their liquidity needs.

OPPORTUNITIES IN ALTERNATIVE INVESTMENTS  continued from page 4...

Alternative investments 
have recently gained 
traction among those 
seeking greater 
diversification, risk 
management, and 
higher returns.

The complexity of alternative assets is another important 
consideration. These investments often involve sophisticated 
strategies, like hedge funds using derivatives, which can be 
difficult to understand. Also, they often lack the transparency 
of public markets, making it harder to track performance or 
assess risks accurately.

In addition to complexity, these assets often operate in less 
regulated environments, making them more susceptible to 
changes in laws and regulations that could affect returns and 
liquidity. The lack of a consistent regulatory framework across 
different jurisdictions adds another layer of complexity when 
evaluating these opportunities.

Overall, a strategy that balances both the risks and rewards 
of alternatives can strengthen a portfolio. By working with 
a financial advisor, investors can navigate the complexities 
of alternative investments and tailor allocations to match 
their objectives. For those prepared to embrace these 
complexities, alternatives can serve as valuable tools for 
building a more resilient, diversified investment strategy.



The SEIA Redondo Beach team had a wonderful 
time visiting the Richstone Family Center to wrap 
gifts for the amazing kids in their programs. Through 
our Signature Fund for Giving, we’re proud to 
support impactful organizations like Richstone and 
contribute to their mission of creating safer, stronger 
communities.

Over the years, Richstone has grown into a leading 
center for trauma-focused treatment and child 
abuse prevention in Los Angeles County. Their work 
strengthens families, educates communities, and 
provides critical support to those in need.

We’re grateful for the opportunity to give back 
and look forward to continuing our support for 
organizations making a difference. 

Signature Fund

Giving
for

If you have any questions regarding our fund or how to participate, we invite you to contact 
Hayley Wood Bates at (310) 712-2323 or hwood@seia.com

Signature Estate & Investment Advisors, LLC (SEIA) is an SEC-registered investment adviser; however, such registration does not imply a certain level of skill or training and no inference to the contrary should be made. The information contained 
herein is for informational purposes only and should not be considered investment advice or a recommendation to buy, hold, or sell any types of securities. Different types of investments involve varying degrees of risk, and there can be no assurance 
that any specific investment will be profitable or suitable for a particular investor’s financial situation or risk tolerance. Alternative investments may not be suitable for all investors and often engage in speculative investment practices which 
increase investment risk; are highly illiquid; are not required to provide periodic prices or valuation; may not be subject to the same regulatory requirements as traditional investments; and often employ complex tax structures. Depending on the 
sophistication and risk tolerances of the clients, the firm recommends, as part of a client’s overall investment strategy, that a portion of such client’s assets be invested in private funds or other alternative investments. Generally, such investments 
are available for investment only to a limited number of sophisticated investors who meet the definition of “accredited investor” under Regulation D of the Securities Act of 1933, as amended (the “Securities Act”) and “qualified client” under the 
Investment Advisers Act of 1940. It is important that each potential qualified investor fully read each offering or private placement memorandum prior to investing. Such investments present special risks for the firm’s clients. Investing in alternative 
strategies may involve a significant lock up period. A period of time with no liquidity or significant penalties for early liquidity. Alternative investments may have significant fees associated with the management of the alternative strategy. These 
fees would be on top of the management fee paid to your advisor. Asset allocation and portfolio diversification cannot assure or guarantee better performance and cannot eliminate the risk of investment losses. SEIA is not responsible for the 
consequences of any decisions or actions taken as a result of the information provided herein. We provide this information with the understanding that we are not engaged in rendering legal, accounting, or tax services. You are encouraged to seek 
such advice from your professional tax, legal, or financial advisor. In particular, none of the examples should be considered advice tailored to the needs of any specific investor.  With respect to the description of any investment strategies, simulations, 
or investment recommendations, we cannot provide any assurances that they will perform as expected and as described in our materials. The content is derived from sources believed to be accurate but not guaranteed to be. For a complete listing 
of sources please contact SEIA. Past performance is not indicative of future results. Every investment program has the potential for loss as well as gain. There is a risk of loss from an investment in securities, including the risk of loss of principal. 
Securities offered through Signature Estate Securities, LLC, member FINRA/SIPC. Investment advisory services offered through SEIA, 2121 Avenue of the Stars, Suite 1600, Los Angeles, CA 90067, (310) 712-2323.

Professional Designations: AIF® - Accredited Investment Fiduciary®: Issued by the Center for Fiduciary Studies. Candidates must complete the AIF training program, pass the final certification exam, and fulfill the continuing education requirement 
of 6 hours per year. CFA® - Chartered Financial Analyst®: Issued by the CFA Institute. A highly respected designation earned by investment professionals who successfully complete three parts of the CFA exam. CFA charter holders must meet several 
requirements, including having a bachelor’s degree or equivalent education/work experience, passing the CFA Program, and fulfilling the continuing education requirement. CFP® - CERTIFIED FINANCIAL PLANNER®: Issued by the Certified Financial 
Planner Board of Standards, Inc. A professional certification for financial planners who meet requirements such as having a bachelor’s degree, completing the CFP education program, passing the CFP certification exam, and fulfilling the continuing 
education requirement. CPWA® – Certified Private Wealth Advisor®: Issued by the Investments & Wealth Institute® (IWI). Candidates must hold a bachelor’s degree or have one of the following: CIMA®, RMA®, CFA®, CFP®, or ChFC® certification or a CPA 
license, have five years’ experience in financial services at the time of certification, pass a comprehensive background check, complete an education program through a registered CPWA® education provider, pass a four-hour exam, sign an agreement 
to adhere to the IWI’s code of conduct, and fulfill a 40-hour education requirement every two years. MS - Master of Science in Financial Planning is a graduate degree for the financial services industry offered by many institutions across the country. 
For more details on the Professional Designations listed above, including description, minimum requirements, and ongoing education requirements, please contact SEIA at (310) 712-2323 or visit seia.com/disclosures. ID# 022725 - 7688105 / 7431447
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